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INTRODUCTION

A e e (o ? Across the GCC and beyond, family offices and founder-led

= @y mid - businesses continue to shape the trajectory of private capital
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& Family Enterprises service line is dedicated to supporting

i | | £ this influential segment with tailored real estate advisory
_ e | 'y f — delivered with discretion, strategic clarity, and a deep
= understanding of the private sector. We recognise that for
families and private clients, real estate is more than a financial
asset — it's a vehicle for legacy, diversification, and enduring
- value. Whether navigating local portfolios or pursuing cross-
border opportunities, our approach is built around your unique
ambitions.
Our team offers a tailored, end-to-end service — guiding
B sy L A e clients through every stage of their real estate journey.
: S N RN i B S \LPighn” sl L[ Lk B = B o e B From early-stage strategy development and feasibility
- | Nesg e = s — P e S8 ol T MR R B S S studies, through to financial structuring and transaction
RURNRTE L NN | G g | BT : W support. We provide seamless, experience-led solutions to
VIR \\\S o Sl deliver on comprehensive strategies, ensuring our clients real
: ‘ i i estate visions become a reality.
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WHY KNIGHT FRANK

At Knight Frank, trust and relationships form the foundation of our service. With over a century of experience, we bring together global

real estate expertise with deep, localised insight into the region.

Your global expert
Global network to guide
your investments and
access to exclusive

i opportunities

Your trusted partner
Strategic, discreet, and
relationship-driven advisory

Your personal advisor
Singular point of contact
to address all real estate
requirements

] Your regional partner
Dedicated team fluent in
market nuance with deep
regional expertise and
global insight
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Your innovative partner
Multi-disciplined: valuing,
consulting, managing,
and transacting across all
sectors

Your proactive partner
Success is a shared
journey - our collaborative
approach puts your goals
at the centre
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OUR BREADTH OF
EXPERIENCE

From sourcing rare assets off-market, to adv
the disposal of trophy portfolios, we serve clients whose

INS

We've advised familiesthrough generational trans

Our exper




TRUSTED PARTNERS FOR YOUR
REAL ESTATE JOURNEY

Under the Private Capital & Family Enterprises service line we support you by providing an
Integrated suite of services designed to address every requirement throughout your real

estate journey.

Our holistic approach unites residential and commercial expertise, financial

modelling, market insights, and portfolio optimisation into one seamless, end-to-end
process. This approach allows clients to receive a tailored service and a hassle-free
experience, with every element coordinated to adapt precisely to each client’s evolving

needs.
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Development Asset management Exit & Reinvestment
management & operational divestment strategy & wealth
optimisation planning
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OUR SERVICES ]fg ‘ Residential

transactions

Banks

D..

At Knight Frank we provide a tailored service, utilising the full bandwidth
of our global network, ensuring our highly valued clients receive the best r@r@“\@ﬁ

results possible. Family trusts

u|

Commercial
transactions

Private Capital &
Family Enterprises

Every client has a singular point of contact, ensuring focus on their {{@é}
relationship, swift responsiveness, and accountability. | Private individuals
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ONE CLIENT’S JOURNEY WITH
THE GLOBAL PRIVATE OFFICE

Our Private Capital and Global Private Office teams collaborate seamlessly to
facilitate a diverse array of cross sector requirements. Knight Frank’s Private Office
teams are strategically positioned across key global wealth hubs - including the
Middle East, London, and Singapore - to ensure efficient communication and
unparalleled market insight.

We have built a legacy of trust and performance in the world’s most exclusive
property markets with 53% market share in transactions above GBP 20 million in
London and a client base that includes 34% of Forbes-listed billionaires.

Many of our clients have worked with us for decades and across generations,
relying on our insight to evolve and grow their portfolios wherever they are in the
world.

4

Introduction to
Knight Frank

2017

Family home purchase
London, UK

2018

Acquisition of an
office investment
opportunity
London, UK

2019

Acquisition of a chalet
to be used as a ‘co-
primary’ residence
Verbier, Switzerland

2020

residential properties
Dubai, UAE

2021

Knight Frank appointed
as agricultural and
estate managers
Hampshire, UK

2022

Knight Frank appointed

to acquire an apartment
for children at university
New York, USA

2023




CLIENT CASE STUDIES

Commercial Commercial

In 2024, we advised on the
AED 720 million strategic
disposal of an office park

in Dubai. Our role included
detailed due diligence, tailored
marketing, an office park
buyer engagement, ensuring

a compelling investment case
and a timely, value-mazimising
exit for the client.

In 2025, we advised on the
AED 220 million disposal of
Radisson Blu Media City, Dubai,
leveraging detailed asset
underwriting and repositioning
scenarios to attract the right
T Ok I B —d buyer profiles, leading to the
Vi ‘H SRR o IBF  successful sale of the property.
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CLIENT CASE STUDIES

Residential

Our Prime Residential team
oversaw the sale of the Bvlgari
Lighthouse penthouse, a
landmark trophy asset, which
achieved a transaction value of
AED 156 million.

Residential

Our Dubai based Prime
Residential team worked in
collaboration with the UK
Private Office to secure an
AED 80 million record sale
for completed apartment in
Kempinski The Boulevard,
Downtown Dubai for a qualified,
Forbes listed client.



CLIENT CASE STUDIES

Residential

Between 2019 and 2022,
we’ve helped this client make
seven purchases, including
properties in developments
like The Whiteley and Chelsea
Barracks in London, totalling
GPB 139 million.

Residential

In 2021, we oversaw the

US$ 50 million sale of this
French manor house in the
Cote d’Azur. Both the American
vendor and European buyer
were Private Office clients.



TESTIMONIALS

Single point of contact [POC] is a game-cha

£ ———

CChave recently worked with the Knight Frank Capital Markets 66}

L T

66 company exclusively engaged with the Industrial and Logistics 6 Gm the onset, Knight Frank exhibited a remarkable level of

team at Knight Frank Middle East in regards to the disposal of our professionalism and dedication in understanding twfic‘; 3 1 the strategic disposal of a hospitali’cy'aéget"" e
Wy B ted in Dubai. Th demon
cated in Dubai. The md

facility located within the Jebel Ali Free Zone. Their expertise and requirer ny. Their compréhensive?_;

-

knowledge of the intricacies of the market were impressive, and their of

commitment to achieving a successful outcome for our companywas skills, played a pivotal role in
for all parties involved. Their attentio

consistently evident. Their team of Chartered Surveyors ran an

off-market sales process which led to market level offers being navigate the complexitie
ndable. '
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OUR RESEARCH

Our dedicated research team ¢
global property markets, pro




OUR OFFICES «

United Kingdom *
. 4 Markets Europe
5 Markets

Wales | Jersey Austria | Belgium | Bulgaria | Czech Republic

Denmark | Finland France | Germany | Greece
Hungary | Iceland | Ireland | Italy | Monaco A 4

Bahamas | Barbados | Canada
St Barts | United States of America

Netherlands | Poland | Portugal | Romania Asia Pacific

Serbia | Spain | Sweden | Switzerland | Turkey 17 Markets
71 Australia | Cambodia | Chinese Mainland
OFFICES Fiji | Hong Kong SAR | India | Indonesia

2 800+ Japan | Macau SAR | Malaysia | New Zealand
) Philippines | Singapore | South Korea
PEOPLE 106 Taiwan | Thailand | Vietnam
OFFICES
1,110+

120

OFFICES

2,600+

PEOPLE

314

OFFICES

12,500+

PEOPLE

Our MENA Network

PEOPLE

600+ OFFICES

OVER 50 TERRITORIES
20,000+ PEOPLE

MANAMA
RIYADH
1 GLOBAL NETWORK EDDAH DOHA \_ ¢
ABU DHABI

To work responsibl 19 |
partnership, to en 600+

eople’s lives and
PEOP 400+
enV|ronmentS. PEOPLE

TITTTL
Africa The Middle East
1 Markets 4 Markets

Botswana | Egypt | Kenya | Malawi
Morocco | Nigeria | South Africa
Tanzania | Uganda | Zambia | Zimbabwe

Kingdom of Bahrain
Kingdom of Saudi Arabia | Qatar
. United Arab Emirates




YOUR PARTNERS IN SUCCESS

Buthainah Albaity brings nearly 18 years of experience in investment banking and consulting, with a focus on real estate
strategy and financial advisory.

She has led transactions exceeding SAR 1 billion and advised on major projects and portfolio optimizations for
family-owned businesses across Saudi Arabia. She also advised on private placements and IPOs within the
real estate sector.

Buthainah worked at Swicorp, Knowledge Economic City, and KPMG before joining Knight Frank. Buthainah holds a
Bachelor’s degree in Finance from the University of Business and Technology (KSA) and an MSc in Accounting and
Finance from the University of Manchester (UK).

Buthainah Albaity

Partner - Head of Private Capital & Family Enterprises, MENA

buthainah.albaity@me.knightfrank.com
+966 54 857 7803

Nicholas has 15 years of experience working in the London and wider UK property market. He'’s sold and promoted some
of London’s most distinguished developments and represented class leading developers such the Berkeley Group. He

joined Knight Frank MENA to oversee the International Project Sales team, responsible for outbound investments to
London from 2021.

After four years, Nicholas has joined the Private Capital and Family Enterprises team, now focusing on the buoyant
MENA markets. He now manages a network of private banks and financial advisors, ensuring their private clients real
estate requirements across all sectors are satisfied. Nicholas holds a Bachelor of Art honours degree in Real Estate
Management from Oxford Brookes University.

Nicholas Spencer

Partner - Private Capital and Family Enterprises, MENA
nicholas.spencer@me.knightfrank.com

+971 54 584 4365



CONSULTING SERVICES

Education Consultancy

ESG Consultancy

Food & Beverage Consultancy
Healthcare Consultancy

Hospitality, Leisure & Tourism Advisory
PPP & Deal Advisory

Real Estate Consultancy

Research, Economics & Geospatial
Residential Consultancy

Retail Advisory

YOUR PARTNERS IN PROPER'TY.

VALUATION & ADVISORY SERVICES

Commercial Valuation & Advisory
Hospitality Valuation
Plant & Machinery Valuation

Residential Valuation

PROJECT & DEVELOPMENT SERVICES
Building Consultancy
Cost Management
Fit Out Management
Programme Management

COMMERCIAL TRANSACTIONAL SERVICES

Capital & Debt Advisory

Capital Markets

Data Centres

Hotel & Leisure Capital Markets
Industrial & Logistics

Land Sales

Occupier Strategy & Solutions
Offices

RESIDENTIAL TRANSACTIONAL SERVICES

Exclusive Project Sales

Interior Services

KSA Residential

Mortgage Advisory

Private Capital & Family Enterprises
Prime Residential, UAE

Private Office

Qatar Residential

sa

Knight
Frank

knightfrank.ae | knightfrank.com.sa | knightfrank.qa | knightfrank.com/egypt | knightfrank.com/bahrain

in @KnightFrank MENA O] @KnightFrankKSA u @KnightFrank MENA X @MENAKnightFrank f @KnightFrank MENA




